
✅ Why Ekokat Can Absolutely Sell Off-Plan: 

You don’t need a demonstration boat or fleet on the water to start selling 
when your product is a category disruptor and your team has deep, 
verifiable expertise.  

Here's why Ekokat is more than ready to sell off-plan — and why early 
adopters will see the value immediately: 

 

�� 1. Disruption Is the Product 

Ekokat is not just another yacht — it’s a radically better concept: 

• �������� Double the usable main deck space of competitors like Sunreef 60, 
Moon 60, Prestige M8, and Horizon PC60–70 

• �� Half the price of a Sunreef or Moon, with the same or better charter 
and ownership experience 

• ������ Main-deck bedrooms, no side decks, instant outdoor access = 
safer, smarter, more comfortable living 

• ������� Designed for owner-operators, especially those moving up from 
monohulls 

• ������ Innovative layout, full-beam salon/flybridge with a front door to the 
private foredeck (mega yacht status) and a host of other desirable 
and highly unusual features such as Beach-landing capability 

This isn't just a new boat — it's a new way to yacht. 

 

������� 2. Production Is Underway — Not a Concept 

Ekokat isn't vaporware — it's already in production. That means: 

• Physical builds are happening now 
• Factory timelines are active and verifiable 
• Buyers are reserving real delivery slots, not hypothetical ones 

That builds trust, confidence, and FOMO. 

 



������� 3. World-Class Tools and Creative Execution 

Off-plan sales are not just possible — they’re proven, when done right. Ekokat 
has: 

• ✨ Stunning renderings and virtual roof-off walkthroughs 
• ����� Head-to-head comparison charts vs traditional brands 
• ����� Factory content showing builds in progress 
• ������ Storytelling around the problems Ekokat solves 
• ���� Charter revenue modeling for ROI-driven buyers 
• ������� Early buyer perks — like Founders Club or 1st Edition packages 

 

 
�������������������������� 4. Built by Experts. Backed by Experience. 

� Decades of Boat Building Excellence 

• Factory has built power cats up to 80ft and monohulls up to 120ft 
• Highly proficient with modern composites, systems integration, and 

series production 

� Top-Level Project Leadership 

• Ekokat’s Project Director was formerly Project Director at Bering Yachts 
in China — bringing superyacht-caliber build management 

� Deep Technical, Engineering & Naval Expertise 

• Shareholders include experts in technical systems, engineering, and 
naval architecture 

� Real-World Superyacht & Charter Insight 

• The company employs active motor yacht captains and senior deck 
crew, ensuring the yachts are not just well-designed, but operationally 
optimized 

• Features like no side decks, forward deck access, and modular 
flybridges come from actual crew and owner pain points 
 
 



� Leadership with 30 Years Owner-Operator Experience 

• The CEO has personally operated yachts for 3 decades 
• Ekokat is designed from the perspective of real ownership, not just 

sales theory 

� Charter & Guest Flow Experts 

• In-house knowledge of charter dynamics means Ekokat is designed to 
perform on the charter market, not just look good at the dock 

 

��� Conclusion: 

Ekokat is not a speculative design. It's a disruptive solution, 
backed by elite-level expertise, already under construction, and 
presented with a sharp, professional toolkit. 

If you are building a better yacht, with a better team, at a better 
price — you can absolutely sell off-plan. 
And Ekokat will be proof of that. 
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